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as on Medicare and Medicaid. But let me
explain to you why I think we should deal
with the health care issue first.

Social Security expenditures are about the
same percentage of Federal spending as they
were 20 years ago. There is a cost of living
increase associated with Social Security, but
it’s been more than covered by the increases
in the Social Security tax. So here’s what your
budget looks like. Defense is going down; all
the domestic programs are flat. That means
if I propose spending more on education and
more in new technologies for former defense
firms to make money in commercial enter-
prises, I have to cut one dollar in something
else for every dollar I’ve put in there. So,
no increase in discretionary nondefense
spending, a decrease in defense spending,
Social Security is going up, but at the rate
of inflation; and the revenues are covering
it—the Social Security tax.

So what’s going up? Well, interest on the
debt is going up, but at a slower rate now
because interest rates are down. The thing
that’s going up now, and the only thing really
going up in the whole Federal budget is
Medicare and Medicaid going up in 2 and
3 times the rate of inflation. And the reason
for that is that people are being constantly—
pressures are being constantly dumped into
those programs because we don’t cover ev-
erybody and we have no system to bring
health care costs in line with inflation. So
I believe the next big step, if you want the
deficit to keep coming down, is to try to bring
that problem under control.

The Congressional Budget Office, even
though they disagreed with our cost figures
in the first 3 years, say that 10 years from
now, our health care plan will be saving the
Treasury $150 billion a year, a year. So you’re
absolutely right, if we don’t do something
else, we can’t keep the deficit coming down.
I think the next something else should be
the health care.

Yes, there’s a gentleman over here. I don’t
want him to think I was stiffing him.

Q. Mr. President, I want to apologize to
you. I do not have a question, but I want
to tell you—when my many friends over in
the southwestern part of the State—you’re
on the right track. Don’t let the people on
the other side of the aisle give you all that

rhetoric. They’re all running for office, and
you’re going to come out on top in the long
run.

The President. Bless you. Thank you all
very much. We’ve got to quit. Thank you.

NOTE: The President spoke at 9:55 a.m. at Elm
Street Junior High School. In his remarks, he re-
ferred to Pauline Caron, principal, Elm Street
Junior High, and Mayor Rob Wagner of Nashua.
A tape was not available for verification of the
content of these remarks.

Exchange With Reporters in Nashua
March 15, 1994

Q. Does it make you angry?
The President. No, but let me show you

something. Look at this. This is what people
care about. Here’s a child with a preexisting
condition. He can’t get health insurance. So
I went out there, was shaking hands in the
crowd, the mother gave me a picture of this
child. That’s where America is, with these
people——

Q. Why do you think it’s been so hard for
you to get your message to——

The President. I haven’t been out here
with them.

Q. [Inaudible]
The President. You can draw your own

conclusion about that, but you heard from
a lot of wise people here today.

Q. Are you angry, Mr. President? You
sounded awfully angry last night.

The President. I wasn’t. I was happy.
What I said last night, I was not angry, but
I’m determined. That was a deliberate—I
wanted to tell those people how I felt. And
I’m very happy being here today. This is
America; this is where they are.

Q. It sure looks like you started the ’96
campaign——

The President. It’s not about the ’96 cam-
paign; this is about what we’re going to do
in Congress for the American people in 1994.
That’s what this was about.

NOTE: The exchange began at approximately 11
a.m. outside Elm Street Junior High School. A
tape was not available for verification of the con-
tent of this exchange.
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Remarks to Employees of Markem
Corporation in Keene, New
Hampshire
March 15, 1994

Thank you very much. First, thank you,
Jan. She did it like a real pro, didn’t she,
just as if she’d been there her whole life.
Give her a hand. [Applause]

I want to thank Jim Putnam for that fine
tour and for his remarks. I also want to recog-
nize your Congressman, Dick Swett, who is
with me, who’s made the tour with me, and
he’s been a real friend to this company. He’s
been telling me about Markem for a long
time and telling me that I should come here.
And I’m very glad I took the suggestion. I
had a great time today, and I thank you for
that.

I want to thank Jim for the tour and all
of you who welcomed me along the way and
showed me the work you’re doing. It’s very,
very impressive. I appreciate the message
that was read from Tom Putnam and the fact
that he’s opening new markets for you in an-
other part of the world. I know there are
other leaders of this company: Jim Baute
whom I met today, and Dave Putnam who’s
not here. And I thank all of you for giving
me a chance to see something that is very
important for America to think about today,
which is how people work together in part-
nership and win in a tough global economy.

Mayor Lynch, I want to say I’m glad to
be back in Keene today, and with you, Sen-
ator, and all the other people that are here.
This community and this county have been
very good to me. Cheshire County gave me
more votes than anybody else on the ballot
in the primary here in 1992 and in the gen-
eral election. And so I’m indebted to the peo-
ple of this community and this county.

Yesterday I was in Detroit, the center of
our country’s automobile industry, a place
that is full of change where, first, thousands
and thousands of jobs were lost in the car
industry, and now, automobiles are coming
back and other industries are coming back
in and around there. We had leaders of the
world’s seven large industrial nations meet-
ing there—Canada, France, Germany, Great
Britain, Italy, Japan, and the United States—
talking about an interesting phenomenon

which is the difficulty all the wealthy coun-
tries are having creating jobs in a tough glob-
al economy, even when their economies are
growing. It’s not a problem confined to
America. And I asked for this meeting last
summer so that we could begin to plan to-
gether what we could do to reward the work
of our people and to try to cooperate more
with one another even as we compete.

One of the things that we know is that
there are some things that work, and you live
it here every day. This is an old company
that, as Jim said to me on the tour, keeps
young by looking always to the future, being
always willing to change, a company that’s
had, as I understand it, no layoffs in four
decades, and that goes through a long reces-
sion in the 1980’s. That’s something you can
be proud of. Would that every company
would do that.

And it’s obvious that you have a combina-
tion here of good management, strong work-
ers, good partnership between the people
who work here and the folks in management.
You’re keeping on the cutting edge of tech-
nology. I saw the computer change the two
different labels for my visit here today, not
with any plates or anything but with simple
software. And a real commitment to open
markets: I thank Jim and his company for
their support of our attempts to open more
markets to American products through the
North American Free Trade Agreement with
Mexico, through the new worldwide trade
agreement, through the outreach we’re con-
ducting to Asia.

One of the things we know is that a rich
country can’t grow richer unless it finds more
customers for its goods and its services. And
I am committed to finding more customers
and to making sure that we have a chance
to sell in every market in the world. I was
encouraged at the Japanese that, after years
of conversation and controversy you’ve finally
worked out an arrangement to give our cel-
lular telephone companies, Motorola specifi-
cally, access to the entire Japanese market.

We don’t want any favors. We just want
a chance to sell American wherever people
are willing to buy American. I think that’s
what we ought to want and what we ought
to insist on. If we let other countries have
access to our markets, we should ask for the
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